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InvestorFlow’s Capital Deployment Application Overview

InvestorFlow’s Capital Deployment Application

We built our Capital Deployment solution specifically for deal teams in private markets — so it fits how you source, assess, and run deals in
every asset class — from the KPIs to the individual workflows. InvestorFlow connects your inbox, pipeline, and market data and uses Al to
surface the right deals faster — with zero disruption to how you already work — bringing your proprietary data and your teams on to a common
enterprise-class platform.

Bespoke Asset Class Workflows Al-Powered Capabilities Built On
 Al-extracted financial metrics flow directly from your
J Private Equity inbox into fund-level dashboards — one large PE client SUILT ON
saw a 10x increase in the volume of data entered into
the system salesforce
Private Credit .
* i e « Al-powered Actionable Quarter surfaces the best time USING

to engage each target based on interaction data and
extracted signals. A client from our early access program

. RealEstate saw a 15x increase in the number of compelling events
detected around investment opportunities.

@ OpenAl Agentforce

ENHANCED BY

. Infrastructure « Company 360 auto-generates up-to-date profiles by @)
synthesizing emails, meetings, and historical CRM data
removing administrative drudgery and increasing deal
flow by as much as 7x which was the experience of one
of our large private credit clients.
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InvestorFlow’s Capital Deployment Application Overview

Private Equity

Structure and Scale your Pipeline
Gain full visibility into your deal flow by tracking

opportunities across sector, region, and strategy
— clearly segmented by stage, source, and
relationship owner.

Focus on Fund-Level ROI

Tag deals to specific funds, attribute sourcing, and
assess pipeline quality against return targets and
fund mandates to make more strategic investment
decisions.

Confidently Manage Co-Investments

Streamline co-investment workflows by tracking
LP interest, managing allocations, and securely
sharing data — all from a platform built for
compliance and speed.

C) POWERING PRIVATE MARKETS
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InvestorFlow’s Capital Deployment Application Overview

Private Credit

& Clarity Capital

ii0 Pipe-DMPlus  Home

Q, Search...

Sourcing & Origination Deal Management Committee Meetings Staffing Dashboard

PitchBook Link

Deal Checklist

Deal

= T TT

Project Crystal

Deal Company
Capsule

Structure Credit Deals with Precision

Details

Engagement Status
@ (85)Days Ago - Initial Meeting - Capsule Potential Deal

Interaction Management

Last Key Update Status
(14)Days Ago - On Track

Status

Sponsor Trees Deal Tranches Syndication Covenants

Due Diligence

Investment Committeee

Reports

Dashboards

* Project Crystal | Deal ~ X

Covenant Risk Indicator

Low

Underwriting

Next Interaction

Term Sheet Review

Related

Approved-Docu...

Closed and Fund...

[ Edit New Meeting | Syndicate

Monitoring Repaid Defaulted

Deal Details Activity Stream

Ooz222a @

4

Add Deal Team Member - ‘

v Mark Status as Complete

Accurately manage loans, terms, covenants, and
collateral to maintain control and transparency
throughout the credit lifecycle.

Automate Deal Screening and Routing
Streamline intake by automatically assigning

Covenants by Type Covenant Risk

. Low

. Financial
. Monitor

. Affirmative

| Tranche

opportunities to the appropriate credit team based

O\:‘ | Amortization Type v:‘ | Risk Level v | ‘ Compliance Status

‘ Q. Search this ist...

on deal characteristics like loan size, tranche, term,
complexity, covenants and collateral.

D Covenant Name

DSCR
Threshold

Actively Monitor Credit Risk

Connect deployment with servicing and asset
management tools to track ongoing exposure,
enforce covenant compliance, and proactively
manage risk.

Financial
Health
Maintenance

C) POWERING PRIVATE MARKETS

Covenant
Thresheld
Value

Covenant

Type Covenant Description

The Borrower shall maintain a minimum Debt Service Coverage Ratio (DSCR) of 1.25x
at all times during the term of the Loan. The Borrower shall provide the Lender with
quarterly financial statements and a compliance certificate verifying adherence to this
covenant within 30 days of the end of each fiscal quarter. If the Borrower fails to meet
the required DSCR threshold, it shall constitute an Event of Default unless remedied
within 15 business days of written notice from the Lender or cured through an equity
cure provision as specified in the Loan Agreement.

Financial

The Borrower shall maintain a minimum Net Worth of no less than $50,000,000 and
an EBITDA of at least $10,000,000 at all times during the term of the Loan. The
Borrower shall also ensure a minimum Liquidity balance of $5,000,000, including cash
and cash equivalents.

The Borrower shall provide the Lender with quarterly financial statements
demonstrating compliance with this covenant within 30 days of the end of each fiscal

Affirmative

Actual
Covenant
Value

B vide Smartcharts

Covenant Compliance

. Compliant
. Waived

“2 (O InvestorFlow

Amortization
Type

Fully
Amortizing

Interest-
Only

[Covenan; Measurement

Breach

Pending Review

ing Condition

Status Lk

Compliant Quarterly

Compliant Quarterly

Threshold Breach

~ Utilization

Count of Deal Team Members

6

Avg Hours per DT Member (Last Week)
7.33

Total Hours Logged Last Week

® 4400

Total Hours Logged This Quarter
224

Total Hours Logged

281

~ Deal Financials/Asset KPIs

Total Debt Financing
$180,000,000
Committed Amount
$70,000,000
Syndicated Amount
$110,000,000
Revenue
$75,000,000.0
EBITDA
$40,000,000.0
EBIT
$35,600,000.0
Debt-to-EBITDA
4.5

Loan-to-Value (LTV)




InvestorFlow’s Capital Deployment Application Overview

Real Estate

Evaluate at the Property Level

Support acquisition, development, and recap
strategies with deal tracking tailored to individual
properties.

Bring Context to Every Decision
Integrate comps, maps, and market data directly
into the deal workflow to ensure data-driven
evaluations and maintain a clear audit trail.

Ensure Seamless Team Alighment
Connect investment and asset management teams
for smoother handoffs post-close and faster
execution on value creation plans.

O

& Clarity Capital

EEE Pipe - Real Estate Al Deal Assistant

Q Search...
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Novus One, located at 100 New Bridge Street in the heart of London, offers a prime office space with excellent
accessibility and visibility. Situated within walking distance of key transport links, including Blackfriars Station and St.
Paul's Underground, it ensures easy connections across the city. The building is surrounded by a vibrant mix of
commercial, retail, and dining options, offering a dynamic environment for businesses. With a range of modern
amenities and sustainable features, such as EV charging stations and smart lighting, it provides a forward-thinking
work environment.

The area itself is known for its blend of historic charm and contemporary developments, making it an attractive
destination for both employees and clients. Novus One offers the ideal location for companies seeking to establish a
prestigious presence in one of London’s most sought-after business districts.
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360 Deal Overview

The Novus One opportunity has progressed through key stages, ensuring a structured and
strategic approach to evaluation. This prime office asset at 100 New Bridge Street in
London offers exceptional sustainability features, strong tenant demand, and seamless
connectivity.

Key Interactions:

1. Agent Introduction:

Olivia from Real Assets introduced the deal on 01/12/2024, presenting Novus One as a
prime investment opportunity.

2. Acceptance Email:

The introduction was accepted, triggering an automated confirmation email to streamline
next steps.

3. Rejection Email:

To ensure exclusivity, all other agents received automated rejection emails, eliminating
redundant deal introductions.

4. Vehicle Allocation:

InvestorFlow identified potential matching investment vehicles, optimizing capital
alignment and ensuring strategic deployment.

Next Steps:
« Conduct detailed location insights analysis.
- Review and refine the tenancy schedule.

- Benchmark against market comparables.
- Proceed with financial underwriting to assess investment viability.

Upcoming & Overdue

January 2025

December 2024

Real Estate



InvestorFlow’s Capital Deployment Application Overview

Infrastructure

Precisely Track Long-Horizon Investments
Manage diligence processes and multi-year,
phased capital deployment with tools built for
complex, time-intensive infrastructure deals.

Collaborate Across Stakeholder Networks
Maintain visibility into relationships and
interactions with government agencies, local
partners, and co-investors to streamline
coordination.

Make Context-Informed Decisions

Integrate comps, maps, and market data directly
into your workflow to evaluate opportunities with
full market context and a transparent audit trail.

C) POWERING PRIVATE MARKETS

& Clarity Capital Q search..

Colombo Data Centre

Owner

Last Key Update Status
(2)Days Ago - On Track

Deal Type
Single Asset

|| Enrichment Status
Pipe PLUS - Unprocessed

Engagement Status
(7)Days Ago - Internal Review

Overview Introductions Vehicles Property Intelligence Underwriting Due Diligence Interactions Deal Team Files

x@e2aa @

Al Deal Assistant  Introductions  Pipeline  Comparables  Vehicles  Properties  People  Reports “~  Dashboards “  InvestorFlow Setup

* Colombo Data Centre ~ X ra

Edit ‘ Mew Meeting

Add Deal Team Member ‘ Deal Summary ‘ IC Memo ‘vl

Exchanged Completed

~/ Mark Deal Status as Complete

PDF Viewer Activity Stream Deal Insights

. =

2 is a build-to-suit data center sits on nearly 30 acres in Columbus, Ohio a rapidly
itegic gateway between the Midwest and East Coast. Purpose-built for enterprise IT
been occupied by 1BM and now Kyndryl for over 25 years, demonstrating proven long-
1y features robust infrastructure, including dual 13.2KV utility feeds with automatic
St power systems, and over 2 MW of UPS-supported capacity. Cooling systems are
ance environments with N+1 redundancy in chillers and cooling towers, automated
@8 umidification system.

== L7

COLOMBO DATA CENTER | 4499 FISHER ROAD, COLUMBUS, OH

“COLUMBUS, OHIO IS QUICKLY BECOMING THE MIDWEST’S TECH HUB” — TECHCRUNCH

“v Power Usage Stats
Power Usage

Power Usage %
83%

Total Power Capacity (MW)
30.00 s

Contracted Power (MW)
25.00 £

% 360 Deal Overview:
Key Opportunities

1. Favorable IRR & Equity Returns — Underwriting supports a projected IRR of over 21%
over a 3-year investment horizon, driven by rental growth, strategic lease management, and
targeted value-add initiatives, ensuring strong investor returns.

2. Prime Location with Strong Tenant Demand — Benefits from high occupier demand,
proximity to Blackfriars Station and the Elizabeth Line, and access to a highly skilled
workforce, reinforcing long-term leasing potential.

3. No Flood Risk & Strong Asset Resilience — it is outside any flood risk zones, reducing
insurance costs and minimizing climate-related risks, enhancing its long-term investment
security.

4, Premium Lease Comps & Market Growth — Comparable assets in the area have
achieved prime rents exceeding £80 per sq ft, with sub-4% cap rate transactions, reinforcing
its valuation and upside potential.

5. Sustainable Design & ESG Premium - The property’s fossil-free energy systems, smart

. Infrastructure
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InvestorFlow’s Capital Deployment Application Overview

I AnEnterprise-Class Al and Application Architecture

Capital Formation Capital Deployment Investor Services

Our Capital Deployment application brings

applied Al to the front office — built for APPLICATIONS % B) A
- Yo D

scale and tailored to how real deal teams

work across private equity, private credit, L

and real estate. It connects your inbox,

pipeline, and market data in one

integrated application, automatically USER - -
INTERFACES

capturing the key metrics, timelines, and

workflows unique to each asset class — so B Microsoft & Suite C InvestorFlow
you can surface and close the right deals T

faster, without changing how you work.
.
INVESTORFLOW
T

T

#pitchBook 4 EQUILAR 3igsnowflake ﬁ

Azure

DATA

PREQIN

a partof BlackRock

C) POWERING PRIVATE MARKETS



InvestorFlow Al

InvestorFlow
Al Email
Assistan

Extract and Save Updates to Firm
Database Directly from your Inbox
|dentifies and links companies, contacts, and funds

from meeting notes and emails to firm records to
ensure accurate firm data without manual entry.

| BN
@ about:blank

Connecting at Growth Capital Conference — Capsule’s Next Chapter - Demo Analyst - Outlook

UWEH “«~» R & = OO0 Km o WM

Block Delete Archive Reply Reply Forward Meeting Zoom Rules Read / Categorize Flag Policy Print Immersive
v all v v Unread v v v reader
Delete Respond Zoom Move Tags Print Immersive reader

Connecting at Growth Capital Conference - Capsule’s Next Chapter

pa. Demo Analyst © € Reply & Replyall > Forward [~ 0 O
To: ®Demo Analyst
Cc: investorflowdemeo+anson.schmidt@gmail.com

Hi CLiff,

Thanks so much for reaching out — | would be delighted to meet at the Growth Capital Conference. It sounds like Anson provided you some helpful background, and I'm
looking forward to continuing the conversation.

I will also be bringing Michael Norton, CEO of Circle Medical, to the conference. Capsule and Circle Medical have been working closely together recently as we jointly
explore some new go-to-market initiatives. | thought it would be valuable for you to meet him as well.

Let’s coordinate to find a time that works — I'll send a few windows separately.

Best,

Diane Culver

Chief Executive Officer

Capsule Health
(diane.culver@capsulehealth.com)

. Reply “ Reply all 2 Forward

4 Auto identify & extract
from emails and notes
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contacts

Organizations

O
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(® Relationships oM -

Employees
Anson Schmidt @

Cliff Matthews @

Contacts

Diane Culver @

Michael Norton @

Organizations

Circle Medical @ o

Deals
Project Pluto @ Q,

Organizations Discussed

Q,
Financing
Q,
o .
~» Information -
Interaction Type
Email v

Date and Time

05/01/2025 (7 11:50 AV New | (D)
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InvestorFlow Al

Al-Populated

Deal
Summaries

Up-to-date Profiles Including Key
Details Extracted from Meeting Notes
Enhance deal records to include investor

preferences, financial KPIs, and key themes from
meetings for better decision making.

*

Company insights

@ Compelling Events

Investor

I||||QI Financial Metrics
—Ir

C) POWERING PRIVATE MARKETS

@ Clarity Capital

Home PitchBook Link

:¢ Pipe - DM Plus

Deal Management

Q_ Search...

Flexlist Management Reports v Dashboards v FlexLists v

Organization
& Capsule

Related List Quick Links @
© Deals (2)

Details Contact Management Interaction Management

Deal Management Relationship Radar Link For Pitchbook

v Organization Details

Organization Name Capsule k4 Primary Coverage Cliff Matthews

Short Name Capsule Health s Founded 2005

Sector T™MT 4 Employees 212

Target Priority In Portfolio 4 FTE CAGR 13%

v Description Information

Next Conference Growth Capital Conference

Latest Deal Project Pulse

Description Operator of a digital pharmacy platform built to facilitate the delivery of prescription medication. T
company's platform accepts prescriptions from the doctor as well as allows patients to switch a re
their old pharmacy to the platform, enabling users to get their medication delivered on the same d
hour window.
Targeting for an investment from Partners II; we considered an investment in 2018, but the compar
small at the time.

v Financial Details

Annual Revenue $75,000,000 4 TEV $375,000,000

EBITDA $22,500,000 4 Direct Equity $75,000,000

EBIT $15,750,000 4 Total Equity $75,000,000

v Co-Investment Preferences

Activity Stream Company Insights

Relationship Insights

Overall Relationship Indicator

Overall Account Relationship Strength
Strong

No of Executives - Strong
2
No of Non Executives - Strong

0

v Insights

Insight Summary @
Fundraise likely Q2 2025

Al Summary

+ Latest Insights:
o Fundraise likely Q2 2025
o $75M revenue reported 2024
o $90M revenue projected 2025

« Engagement history trend and sentiment: Long history of
interactions overall positive positive, focusing on potential
investment opportunities and detailed financial reviews.

+ Engagement history key points: Capsule is partnering with Circle

Medical reporting good traction with combined solution. Previous

discussions on digital health platform growth, pivot from ai model

training to medical diagnosis. Facing regulatory changes, and
operational risks.

Relationship status: Active engagement with ongoing discussions

about potential investments and financial reviews. Anson Schmidt is

most active in relationship.

« Alignment opportunities: Potential investment in Capsule, a high-

growth company. New opportunities in the digital health market with

Capsule's pivot from pure tech using their innovative imaging

analysis platform.

Tailored proposals next steps: Schedule follow-up calls to discuss

valuation changes and updated diligence materials. Review final

diligence and draft LOI for Project Pulse.

Risks to mitigate: Regulatory risks related to digital health platforms.

Operational risks related to medication delivery. Financial risks

related to fundraising and capital management. Inconsistent

engagement history.




Latest Insight |

- I
A I S u r a C e d = Clarity Capital Q search... ( - Actionable Quarter: Q4 2026 [View Details] 25 a @

=

H Pipe - DM Plus Home  Deal Management  PitchBook Link  Flexlist Management ~ Reports Dashboards

| ]
‘ l O n a e HE Prospects fim Intermediaries B3 Contacts _E Deal Pipeline

e — — e — L o BRSPS e (O

|r l' Q. Search thislist... ] D
u a e e a S (]  organization Name 1 Relationship Indicator Latest Insight Al - Actionable Quarter Explanati Primary Coverage

[J  Techtonix ( - Actionable Quarter: Q [View Details] Carve out opportunity from Capsule ( - }!\.CU'D na b | e D ua rte r: G 3 2{:}2 5 [VI ew DEta | IS] Coleman Steigerw

. . . review, and preliminary introduction call
D Accuity Delivery Systems ( - Actionable Quarter: Q1 2025 [View Details] considering an acquisition Q12025 P y 3 X Cole Steigerwald
conducted to understand Accuity Delivery

InvestorFlow Al will detect critical events like fundraising,

Reviewed teaser with bankers. Initial call

e)(it eVe ntS, a n d m a rl(et m Ove m e nts fro m m e eti n g n Ote S (] shiloh Industries ( - Actionable Quarter: Q12025 [View Details] fundraising Q12025 held. Discussed investment, financials, new 70% Customer retention rate reported 2023 Coleman Steigerw

product, and funding plans with CEO.

and third-party data to facilitate the timely identification O v sofvare
of deal opportunities and changing investor interests. LI el S

D 30th Street Animal Hospital ( - Actionable Quarter: Q4 2025 [View Details] exit Q4 2025 $5M Annual revenue reported 2024 Cole Steigerwald

Preliminary introduction call followed by a

( - Actionable Quarter: Q0 2026 [View Details] share sale 2026 Cole Steigerwald

high-level teaser review with bankers.

( - Actionable Quarter: Q0 2024 [View Details] fundraise 2024 $500K Revenue per client reported 2024 Cole Steigerwald

First meeting with management, followed by
( - Actionable Quarter: Q0 2026 [View Details] planning an IPO 2026 reviewing projections for LOI draft, and an Cole Steigerwald

Latest insights

internal IC meeting.

Market

Fundraising Exits movements

O



InvestorFlow Al

Relationship
Intelligence &

Warm

& Clarity Capital

::E Pipe - DM Plus Home  Deal Management

BB Prospects BB Intermediaries

Pipeline Funnel

$27,458M
$12,061M

hﬂ.wwpﬂ

Contacts

Introductions

Identify & Maximize Firm Relationships

|dentify pre-existing relationships within the firm

S0 AN
Engagement Status Status :
Q Search this list...
[] Deal Name Deal Company

Goldman Sachs

[] Project Pharma

to minimize cold outreach and maximize effective mi o

outreach using warm introductions sourced from

internal connections.

KO »

‘-{ﬂ: Relationship Radar

TOP 3 RELATIONSHIPS

o Cole
Steigerwald
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Q_ Search...
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